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Fig. 1 Flow chart of the overall pogram description 

The numbers in the flow chart refer to sub— flow charts 
as described below* 



1 

ent 
ent 



enter system 201 



enter adress, account 203 



check new customer 
customer good? 205 

207 out-* no 



yes 209 



send contract, electronic key 



new customer will give specifications 211 



i 

system will charge basic fee 213 

i 

present skills on page 215 



■SB* 



Rg. 2 Part of the program which accepts a knowledge seller 
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3 Part of the program which accepts a knowledge buyer 



1 

enter system with key 401 

define questions 403 

define keywords 405 

define timeline, detailness, price, 
time of latest accepted offer 407 




Fig. 4 Part of the program which gets a knowledge inquiry in 
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Part of the program which gets a knowledge offer in 
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Fig, 6 Part of the program where the seller and the buyer negotiate the price 
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Rg. 7 Part of the program in which the seller is doing his knowledge giving job 
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Fig. 8 Part of the program where the buyer has a complain 
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Fig. 9 Part of the program in which financials are to be cleared 
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Fig. 10 Part of the program in which the buyer will evaluate the delivery and the seller 
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Fig. 1 1 Part of the program in which the seller evaluates the buyer 
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Fig. 12 Part of the program in which the knowledge seller is offering new knowledge 
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Fig. 13 Information of the seller given to the buyer 
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Fig* 14 Example of statistical evaluation of the seller 




Fig* 15 Price finding graph 




Fig, 16 b 



Fig, 16 Mark development 1 

a Constant trend, equally distributed variation 
b Constant trend, normally distributed variation 




Fig« 17 Mark development 2 

a Linear-cyclic trend, equally distributed variation 
b IJnear-cyclic trend, normally distributed variation 
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Fig. 18 Order marks-rank marks, no decay, unitary weightings 

a Constant trend, equally distributed variation 
b Constant trend, normally distributed variation 
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Fig. 19 Order marks-rank marks, no decay, unitary weightings 

a Linear— cyclic trend, equally distributed variation 
b Linear— cyclic trend, normally distributed variation 




Fig. 20 
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Order marks-rank marks, linear annual decay, various weightings 
Constant trend, equally distributed variation 
Constant trend, normally distributed variation 
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Fig. 21 b 



Rg. 21 Order marks-rank marks, linear annual decay, various weightings 

a Linear-cyclic trend, equally distributed variation 
b Linear— cyclic trend, normally distributed variation 
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Fig. 22 Order marks-rank marks, expon. annual decay, various weightings 

a Constant trend, equally distributed variation 
b Constant trend, normally distributed variation 
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Fig. 23 Order marks-rank marks, expon. annual decay, various weightings 
a Linear— cyclic trend, equally distributed variation 
b Unear-cyclic trend, normally distributed variation 
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Fig. 24 Order marks-rank marks, trigon. annual decay, various weightings 

a Constant trend, equally distributed variation 
b Constant trend, normally distributed variation 
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Fig, 25 Order marks-rank marks, trigon. annual decay, various weightings 

a Linear-cyclic trend, equally distributed variation 
b Linear-cyclic trend, normally distributed variation 
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Fig. 26 Order marks-rank marks, root-extension decay, various weightings 

a Constant trend, equally distributed variation 
b Constant trend, normally distributed variation 
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Fig. 27 Order marks-rank marks, root-extension decay, various weightings 

o Linear— cyclic trend, equally distributed variation 
b Linear-cyclic trend, normally distributed variation 
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Fig. 28 Order marks— rank marks, arc— tangent extension decay, various weightings 

a Constant trend, equally distributed variation 
b Constant trend, normally distributed variation 
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Fig. 29 Order marks-rank marks, arc-tangent extension decay, various weightings 
a Linear-cyclic trend, equally distributed variation 
b Linear-cyclic trend, normally distributed variation 
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